Big Headline Expressing Main Benefit and Invoking Curiosity …

Dear (name),

I’ve included a [implement/object] to make a point – [explain why you’ve included the implement].

Let me explain – [a little more explanation of what you mean, plus more body about the problem]. Here are the 4 main benefits of [doing whatever it is you’re asking the reader to do] …

1. Benefit 1 … explanation

2. Benefit 1 … explanation

3. Benefit 1 … explanation

4. Benefit 1 … offer
[Summing up statement, also tackling any immediate objections, such as ‘and before you say I can’t afford it, check this out’].

I’ll phone you in the next couple of days to discuss the idea further. I look forward to speaking with you then,

[Your Name]
[Your Company Name]

PS  [Something to sweeten the deal, plus an indication of when the offer ends – make it soon, so they have to take action soon]. 

Big Headline Expressing Main Benefit and Invoking Curiosity …
Dear (name),

I’ve included a [implement/object] to make a point – [explain why you’ve included the implement].

Let me explain – [a little more explanation of what you mean, plus more body about the problem]. In the past, you’ve had to 1) [problem 1], 2) [problem 2] and 3) [problem 3].

Now there’s a better way – imagine if you could [explanation of how you’re different and how you make it easier].

[Summing up statement, also tackling any immediate objections, such as ‘and before you say I can’t afford it, check this out’].

I’ll phone you in the next couple of days to discuss the idea further. I look forward to speaking with you then,

[Your Name]
[Your Company Name]

PS  And of course, we offer a guarantee – [outline your guarantee].
[Short Headline] …

[Sub-headline explaining big headline and getting the readers interest and curiosity] …

Dear (name),

I’ve included a [implement/object] to make a point – [explain why you’ve included the implement].

You’ll be glad you received this letter, there’s now a way to buy [product/service] without the usual hassles. With [Your Business Name], it’s ...

Easier … [explanation of how it’s easier]

Cheaper … [explanation of how it’s cheaper]

Faster … [explanation of how it’s faster]

Higher Quality … [explanation of how it’s higher quality]
 [Summing up statement, also tackling any immediate objections, such as ‘and before you say I can’t afford it, check this out’].

I’ll phone you in the next couple of days to discuss the idea further. I look forward to speaking with you then,

[Your Name]
[Your Company Name]

PS  [Your offer, plus an indication of when the offer ends – make it soon, so they have to take action soon]. 
Big Headline Expressing Main Benefit and Invoking Curiosity …

Dear (name),

I’ve included a [implement/object] to make a point – [explain why you’ve included the implement].

Before I go any further, firstly let me say thanks – thanks for being a customer of [Your Business Name]. It’s much appreciated.

Now back to [whatever you spoke about in the headline]. Let me fill in the gaps – [a little more explanation of what you mean, plus more body around the problem]. Here are just 4 things you may not know about [doing whatever you’re asking the reader to do] …

5. Benefit 1 … explanation

6. Benefit 1 … explanation

7. Benefit 1 … explanation

8. Benefit 1 … explanation

[Summing up statement, also tackling any immediate objections, such as ‘and before you say I can’t afford it, check this out’].

I’ll phone you in the next couple of days to discuss the idea further. I look forward to speaking with you then,

Your Name]
[Your Company Name]

PS  [Something to sweeten the deal, plus an indication of when the offer ends – make it soon, so they have to take action soon]. One more thing – this deal is only for past customers of [Your Business Name]. If you have friends who would like to take advantage, please phone me first.
Big Headline Expressing Main Benefit, making the reader Curious …

Dear (name),

[Make a statement that the reader is likely to agree with. You need to have the reader nodding their head as they read through your copy. For example - Reliability is important when looking at a new car.]

Which brings me to the good news ...

[Explain how your product/service offers the advantages you mentioned in your opening statement.]

Here are the 4 steps to taking advantage of this great offer ...

9. [Ask the customer to call you to arrange an appointment].

10. [Explain how your team will offer them straight forward, expert advice].

11. [Explain how quickly and easily they could be enjoying the benefits of your product/service].

12. [Mention your guarantee in this section].

[Explain that this is a once off, not to be repeated offer to get them to act now].

I look forward to hearing from you soon ...

[Your Name]

[Your Company Name]

PS  [Make an additional offer to anyone who acts within the next few days].
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